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There’s a reason why @properties commercial DIVISION is emerging as the go-to 

brokerage firm for smart, sophisticated commercial real estate clients. It’s our ability 

to handle every facet of a transaction with skill, professionalism and an obsessive 

attention to detail.

We avoid the one-size-fits-all solution. We customize our services and programs to guarantee our clients 
get exactly what they need. We go the extra mile. We build relationships and professional networks in 
every area of commercial real estate to benefit our clients. We don’t take on your business and disappear 
from view. We believe strongly in keeping everyone in the loop throughout the transaction. Our clients 
are always aware of what’s happening and why, and questions are addressed immediately.

Through many successful transactions, @properties commercial division maintains strong ties to a 
variety of industry professionals in commercial finance, legal services, accounting, construction, appraisal, 
title services, insurance, and property management. 

EACH DAY WE CHALLENGE OURSELVES TO EXCEED OUR OWN HIGH STANDARDS BY CONTINUING 

TO INNOVATE, INTEGRATE AND IMPROVE OUR SERVICES. THAT’S WHY @PROPERTIES COMMERICAL 

DIVISION IS SETTING THE PACE FOR COMMERCIAL REAL ESTATE IN CHICAGO. 

@properties Standard of Service
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We customize our services and programs 

to guarantee our clients get exactly 

what they need
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@properties COMMERCIAL DIVISION offers sales, leasing, investment-advisory and 

consulting services to owners, investors, tenants, asset managers and other clients 

within a broad range of commercial real estate sectors, including: 

> Office
> Industrial 
> Retail
> Multi-Family
> Mixed-Use 
> Land 

> Leasing
> Development
> REO / Distressed Properties
> Restaurant / Entertainment
> 1031 Exchanges
> Student Housing

Clients benefit from @properties’ unique approach, which leverages talented 

frontline professionals; a vast network of brokers, associates and customers; and 

an unparalleled marketing infrastructure that allows us to bring two sides of a 

transaction together with remarkable efficiency. 

> Our team of commercial real estate professionals is known for building relationships that generate business.

> �Our extensive network includes real estate owners, investors, brokers and affiliated service providers, 
guaranteeing an up-to-the-minute knowledge base of strong leads and solid deals.

> �Our connections across every aspect of the industry drive our ability to provide clients with the best 
possible solution.

This integration of people, ideas and communication gives @properties COMMERCIAL and 

its clients a competitive edge in the commercial real estate world. 

@properties Commercial Services
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Our connections across every aspect of 

the industry drive our ability to provide 

clients with the best possible solution
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Just how important is exposure 
when it comes to selling or 
leasing your property?
Well, how important is breathing? Exposure is everything. And if the broker you hire isn’t equipped to 
maximize your property’s exposure to the marketplace, then, quite simply, they’re not equipped to sell  
or lease your property. 

That’s why @properties’ entire marketing program is built around exposure: exposure through our 
own sales force of several hundred @properties agents; through an in-house marketing department 
with full capabilities from e-marketing to graphic design; through internet database marketing 
including CoStar and CoStar Showcase, LoopNet and the more than 15,000 members of the Chicago 
Association of Realtors and almost 50,000 members of the Midwest Real Estate Data (MRED) of 
Northern Illinois; and through an exhaustive catalog of mass media, online and grass-roots initiatives 
custom-tailored to each individual listing. Our fully integrated approach showcases your property 
before the largest possible audience of qualified buyers.

EXPOSURE:
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exposure is 
everything.
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EXPOSURE:

A MARKET WITHIN A MARKET 
In an industry where word-of-mouth is the most important medium for procuring sales, @properties 
relies on an exhaustive network that keeps thousands of Realtors® citywide in the loop and up to date  
on the latest @properties sales and listing activity. 

It all starts at home, where @properties has cultivated a powerful market within a market that produces 
the highest ratio of intra-office sales – more than 40 percent – in the city. In fact, by the time your 
property hits the broader market, it has already been showcased to more than 800+ top-producing  
@properties agents – and their spheres of influence – through a series of e-mail alerts, in-office presentations 
and exclusive previews. 
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@PROPERTIES RELIES ON AN EXHAUSTIVE 
NETWORK THAT KEEPS THOUSANDS OF 
REALTORS® CITYWIDE IN THE LOOP
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EXPOSURE:

ATPROPERTIES.COM
LOOPNET.COM
COSTAR SHOWCASE

costar showcase
sample page

Welcome to CoStar Group - #1 Commercial Real Estate Information Company

http://gateway.costar.com/Gateway/[8/24/2009 12:36:47 PM]

My ProfileUser Guides ProductsCorporate InfoContactSupportLog Out

My CoStar Showcase My Properties News Knowledge Center

Lookup Properties

Advanced Lookup

Properties
Search All
Properties
Search Retail
Search
Shopping
Centers
Search National
Properties For
Sale

Search Property
Express

Analytics
Property
Analytic Search
Comps Analytic
Search
Market Reports
(Q2 - 2009)

Comparables
Search Sales
COMPS
Search COMPS
Express

People
Search Tenants
Search Move
Leads

Search Real Estate
Professionals
Search Deal
Makers

Recently Viewed
Open Last Search
View My Surveys

Properties
5649 W Chicago Ave
2801 W Shakespeare Ave
3005 MacArthur Blvd
8836 N Lavergne Ave
2352 N Clybourn Ave
813 W Fulton St

Today's Alerts    

You have no new alerts today. To learn how to create alerts, click here.

My Properties @properties Commercial's Properties Add New

For Lease/Fully Leased

Address City/State Type SF Available Rent Broker Last
Updated

1836 W Belmont Chicago, IL Retail 1,600 $14.00 Nenita Dejuras 06/09/09

2352 N Clybourn Ave Chicago, IL Retail 2,400 $15.00 Michael Levin 07/29/09

2332-2334 Elston Ave Chicago, IL Office - Negotiable Michael Levin 06/09/09

2130-2140 W Fulton St Chicago, IL Flex 3,000-4,913 $12.43 Click for Details 07/22/09

739-745 W Howard St Evanston, IL Retail 800-900 $13.06 Lee Ffrench 07/14/09

Sort:  Address

Property Address, Building Name, Owner Name Properties GO »

For Sale, Well maintained 53,126 sq ft industrial warehouse building on a 162,665 sq ft land site. (3.73 AC) Located in Sky Harbor 
Industrial Park.
Zoning I 1.
Property has two addresses 3005 Macarthur & 310 Anthony trail.
Building is comprised of two separate buildings together each with its own office and industrial space.
The building can be divided into two units & can operate independently.
Multi Tenant Possibility.
Office space for 3005 MacArthur Boulevard - 16,184 square feet.
Office space for 310 Anthony - 7000 square feet.
Warehouse space for 3005 Macarthur - 11,524 square feet.
Warehouse space for 310 Anthony - 18,418 square feet.
2 - 27 x 30 truck level docks one with levelator.
1 drive in door - DID for a forklift.
The site has 371.7 feet of frontage on Anthony Trail x 384.74 feet of depth on Macarthur.

Sales ContactsInvestment Information

Investment Notes

Building Information

AKA 310 Anthony Trl
Northbrook, IL 60062 - North Cook Ind Submarket
53,126 SF Class C Industrial Building  Built in 1983
Property is for sale at $3,490,000 ($65.69/SF)

3005 MacArthur Blvd - Petra Presbyterian Church

@properties Commercial

Michael Levin

212 E Ohio St
Chicago, IL  60611
(312) 506-0200

(312) 506-0200 (phone)
(312) 506-0222 (fax)

1

Sale Price:

Cap Rate:
Price/SF:

Sale Status:

$3,490,000

-
$65.69

Active

Days On Market: 186

Sale Type: Investment OR Owner/User
Sale Conditions: None

Bldg Type:

Owner Type:

Bldg Status:

Building Far:

Industrial

-

Built 1983

0.33
Stories: 1

53,126 SFBldg Vacant:
For SaleRent/SF/yr:

Warehouse Avail: 53,126 SF
0 SFOffice Avail:

CAM: -
Land Area: 3.73 AC

Smallest Space: 53,126 SF
Single Tenant

Owner Occupied: Yes
Tenancy:

53,126 SFMax Contig:

% Leased: 0.0%
RBA: 53,126 SF

Zoning: I1,
Northbrook

Cross Docks:Crane: --16'0"Ceiling Height:

Lot Dimensions: -

This copyrighted report contains research licensed to @properties Commercial - 405444.
8/31/2009

Page  1
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EXPOSURE:

agent listing page  
on loopnet.com

LoopNet - #1 in Commercial Real Estate Online

http://www.loopnet.com/xNet/MainSite/Listing/MyListings/MyListings.aspx?CheckAssociateRole=True&PageMode=AC&LinkCode=1690[8/24/2009 1:11:02 PM]

Learn More
Ways to Promote

Your Listing

View People
Interested In 
Your Listing

Learn More
Ways to Promote

Your Listing

View People
Interested In 
Your Listing

10x
Your Exposure

View People
Interested In 
Your Listing

10x
Your Exposure

View People
Interested In 
Your Listing

Learn More
Ways to Promote

Your Listing

View People
Interested In 
Your Listing

10x
Your Exposure

View People
Interested In 
Your Listing

Help ?

Currently displayed listings: For Sale & Lease, Active (where I'm the Primary Contact) listings

View All Leads Share your listings with this link: http://www.loopnet.com/profile/8319404381/Danny-Spitz/

Edit Listing

Add/Edit Spaces

View Leads

Email Listing

Create Web Site

View Listing Activity

Unique Modern Office/Retail Space on 2 levels
Premium Listing with Newspaper Distribution - Part of
Your Plan

1927 N. Milwaukee
Chicago, IL
Space: 1
ID: 16364466 | For Lease

 Danny Spitz (Primary Contact)
 Danny Spitz

Edit Listing

View Leads

Email Listing

Create Web Site

View Listing Activity

Taylor Street - Mixed Use - Bar/Restaurant
Premium Listing with Newspaper Distribution - Part of
Your Plan

1352 W. Taylor
Chicago, IL
$659,000
ID: 16358242 | For Sale

 Danny Spitz (Primary Contact)
 Danny Spitz

Edit Listing

Add/Edit Spaces

View Leads

Email Listing

View Listing Activity

Southport Retail - Sublease
Basic Listing - Exceeding Your Plan

3829 N. Southport
Chicago, IL
Space: 1
ID: 16343779 | For Lease

 Danny Spitz (Primary Contact)
 Danny Spitz

Edit Listing

View Leads

Email Listing

View Listing Activity

Large R5 Land site Clybourn/Fullerton
Basic Listing - Exceeding Your Plan

2450 N. Clybourn
Chicago, IL
$3,500,000
ID: 16282254 | For Sale

 Danny Spitz (Primary Contact)
 Danny Spitz

Edit Listing

Add/Edit Spaces

View Leads

Email Listing

Create Web Site

View Listing Activity

Stoplight Corner Retail -Taylor St
Premium Listing with Newspaper Distribution - Part of
Your Plan

1151 W. Taylor
Chicago, IL
Space: 1
ID: 16257608 | For Lease

 Danny Spitz (Primary Contact)
 Danny Spitz

Edit Listing

View Leads

Rogers Park Retail Land Site
Basic Listing - Exceeding Your Plan

7446-7450 N. Clark

You have the Premium Membership for Professionals with Newspaper Distribution | 10 Premium Listing Plan.  Learn More

Advanced SearchSEARCHSelect a Property Type

✔

✔

✔

✔

✔

✔

✔

Enter City & State, or ZIP

LoopNet - 210 East Ohio, Restaurant, Chicago, IL

http://www.loopnet.com/...PageSize=20&PgCxtGuid=8982823c-c4b5-4b30-a9dd-e55748fbc892&PgCxtFLKey=&PgCxtCurFLKey=MyListingsAll&PgCxtDir=Down[8/31/2009 1:44:22 PM]

Back to My Listings Previous Result 4 of 4

Edit Listing

Edit Listing Status

Edit Attachments/Links

Map Property

Edit Main Photo

View Listing Activity Report

Edit Contacts

Quick Edit

Retail Property For Lease

1 Space Available

Map of 210 East Ohio, Chicago, IL 60611 (Cook County)

210 East Ohio
210 East Ohio, Chicago, IL 60611

Total Space Available: 10,200 SF

Rental Rate: $15,000/Month

Min. Divisible: 3,200 SF

Max. Contiguous: 10,200 SF

Property Type: Retail

Property Sub-type: Restaurant

Building Size: 10,200 SF

Lot Size: 3,200 SF

Find Out More...

Last Verified  8/31/2009
Listing ID  15642930

Space 1

Description

4 story building in the heart of Streeterville. Each floor is approximately 3200 sq ft for a total RBA of
10,500. Lot size 80 x 40 sq ft and zoned DX12. Former restaurant with elevator and stairs currently
vacant. Building is down to studs. 2007 actual real estate taxes were $56,303.55 and estimated
2008 taxes are $56,303.55.

In the heart of Streeterville steps from Michigan Avenue.

Space Available: 10,200 SF

Rental Rate: $15,000 /Month

Space Type: Restaurant

Min. Divisible: 3,200 SF

Max. Contiguous: 10,200 SF

Display Rental Rate as Entered

Hide Map

Presented by

Request additional information

Lee Ffrench
(773) 512-7102
Nancy Simon - Cooper
(312) 506-0200

Track changes to this property

Share this listing

Additional options

Is this listing inaccurate?

Contact Listing Broker

Watch This Property

Send to Friend

Link to This Listing

Embed This on Your Web Site

Share on Facebook

Share on LinkedIn

Share on Twitter

Print Listing

View Map

Demographics

Report Listing Error

#1 in Commercial Real Estate Online
$495 billion of properties for sale • 6.1 billion sq. ft. of properties for lease • 3 million members

LoopNet- and CoStar-powered searches, 

offering access to #1 commercial listing/

search databases in THE U.S. and U.K.

PROPERTY PAGE
ON LOOPNET.COM
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@properties Everywhere 
@properties’ clients not only gain the services of skilled and accomplished commercial brokers; they also 
benefit from the most sophisticated marketing engine in Chicago real estate. Our fully integrated sales 
and marketing approach broadens your reach and delivers your message to the marketplace – persuasively 
and powerfully. @properties’ in-house marketing department features full capabilities including  
graphic design, Internet marketing, and advertising production and placement. We offer our clients:

> @properties Commercial Real Estate Web site 

> �LoopNet- and CoStar-powered searches, offering access to #1 commercial listing/search databases in 
the U.S. and U.K.

> Extensive @properties e-mail database

> E-blasts to Chicago commercial brokers and clients

> Print, online & outdoor media programs

> Agency-quality marketing materials and direct mail pieces

> Professional public relations

> Industry-wide broker relations program 

> Client and broker appreciation programs

> Active community relations and philanthropy 

> Powerful cross-marketing through @properties residential brokerage

> In-house ISG/REO and Property Management divisions

By leveraging our exhaustive catalog of mass media, online and grassroots marketing 

initiatives, @properties increases exposure and maximizes returns for clients.

EXPOSURE:
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EXPOSURE:

Every @properties listing has its own web 

page complete with photos and a virtual tour

PROPERTY VIRTUAL TOUR  
on atproperties.com

atproperties.com
HOME PAGE

atproperties.com
SEARCH GALLERY
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EXPOSURE:

Signage & MARKETING
Most property-specific inquiries are the direct result of on-site signage, and @properties’ ubiquitous  
For Sale signs are the most highly noticeable property advertisements on the streets of Chicago – 
by design. 

In addition, @properties will create branded property brochures, flyers, e-blasts, e-nnouncements 
and direct mail pieces to highlight your property. These professionally-produced collateral materials 
include detailed property information as well as multiple color photographs. 

@properties for sale signs
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EXPOSURE:

property listing 
brochure

property listing 
flyer

Stop looking, start finding.

1917 NORTH DAMEN #B1

Stop looking, start finding.

1917 NORTH DAMEN #B1

FOR LEASE - $33/sq. ft. 
Magnificent design/built-out 
retail space in Bucktown

property information:

• 1486 sq. ft. located in Bucktown’s popular  
   destination shopping strip

• Attractive, large storefront

• Excellent exposure, visibility and foot traffic  

• Surrounded by boutiques, retail shops 
  and restaurants

• Immediate occupancy, turn-key 

• No build-out required - tenant saves money

• 2009 Good Neighbor Award Winner

Katalin Demeter
p. 773.665.0104
e. kdemeter@dbuildingworkshop.com 
w. www.dbuildingworkshop.com 

DETAILED PROPERTY BROCHURES and FLYERS ARE 

CREATED TO ENSURE MAXIMUM EXPOSURE

For Sale or Lease  - Chicago 
Renovated Classic Luxury Office Space

Stop looking, start finding.

5681-5685 N. Lincoln Ave.

overview of space:
Approximately 7300 sq ft of commercial retail/office space 
on the first floor of a mixed-use building. The majority of the 
space, 4600 sq ft is built out and the remaining 2700 sq ft  
remains white box to finish. Each has a separate entrance. Can 
be leased separately or combined. Perfect for a law, health or 
financial office.

Fully Built out Space
Approximately 4600 sq ft is built out as high-end executive office 
space. Contains large CEO Office Suite with Full Luxury Bath-
room, Executive Conference Room wired for a 50” flat screen and 
fully integrated sound system, high end reception area, kitchen 
with full luxury granite/stainless kitchen complete with two Wolf 
commercial grade stoves and hood, and many flex office work  
areas. Three indoor parking spaces are also available.

Lease Terms: $20 per sq ft gross, minimum 3 year lease. 
Space is not divisible.

Vanilla Box Space
Approximately 2700 sq ft of office/retail space delivered  
vanilla box. Outdoor parking spaces are available in adjacent  
parking lot. 

Lease Terms: $15 per sq ft gross, minimum 3 year lease. 
Space is not divisible.

Lee Ffrench
p. 773.512.7102
e. leeffrench@atproperties.com
w. atproperties.com/commercial

Asking Price:  $2.95 million
  (2% co-op commission)
For Lease:       $15-$20 Gross per month
                         (2.5% co-op commission)

building information:
Mixed-use building that was a gut rehab in and out. Building is 
approximately 12,800 sq ft with office/commercial space on the 
lower level and three residential units above.

location description:
Located on prime retail commercial section of Lincoln  
Avenue. Conveniently located less than 2 miles east of I-94 
and just south of Peterson Avenue. Area businesses include  
Ressurection Health Care, Orkin, Charter One Bank,  
Alderman’s Office, Dunkin’ Donuts, Walgreens, KFC  
and IHOP. 

Dan Lipton
p. 312.254.0281
e. danlipton@atproperties.com
w. atproperties.com/commercial

Corner Retail – Frontage on  

Division & Winchester

Stop looking, start finding.

1925 West Division

       Chicago, IL 

property information:

• 1,050 sq. ft. retail space plus basement

• 1/2 block from Damen & Division intersection

• Best available location on Division

• Many boutiques, restaurants and bars  

  within 1 block

• Full finished basement space with  

   full bath, kitchen, bedroom and laundry

• Live/work opportunity

• Join neighborhood retailers such as  

  Milk & Honey, Adobo Grill, Starbucks, The Fifty/50, 

  FedEx Kinko’s, The Boundary, Jimmy John’s,  

  Pizza Metro, Grow, Mirai Sushi, Le Dress, Moonshine, 

  Jerry’s Sandwiches, Innjoy, Habit, Penelope’s and more!

• Easy daytime parking

demographics:

1/4 mile

Residential Population:..............
...............

......4,900

Daytime Population:..............
...............

...........3,348

Tot 2007 Avg. Household Income:..............
$85,239

1/2 mile

Residential Population:..............
...............

......19,171

Daytime Population:..............
...............

..........15,707

Tot 2007 Avg. Household Income:..............
..$71,059

1 mile

Residential Population:..............
...............

......76,959

Daytime Population:..............
...............

...........61,528

Tot 2007 Avg. Household Income:..............
..$66,585

Danny Spitz

p. 847.707.3420

e. dannyspitz@atproperties.com

w. atproperties.com/commercial
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FAST COMPANY

Local real estate brokerage firms aren’t supposed to land on the Inc. 500 list alongside microchip makers 
and management consultants. They aren’t supposed to rank 5th on the Crain’s “Fast Fifty” list of the 
fastest-growing companies in Chicago or make its “40 Under 40” list of top young executives. They 
aren’t supposed to enjoy 5-year, quadruple-digit revenue growth or gobble up market share like a 
Silicon Valley sensation. But since @properties was established in 2000 by top-producing real estate 
brokers Michael Golden and Thaddeus Wong, we have accomplished all of that and more. 

Our success is no coincidence. It’s a result of our commitment to form a next-generation real estate 
company that continually raises the bar on service, professionalism and performance. It’s a byproduct of 
a culture that has attracted hundreds of Chicago’s best sales consultants and produced thousands upon 
thousands of satisfied clients. It’s the effect of industry-leading technology, high-visibility office locations, 
and marketing strategies that are miles ahead of the competition. 

TODAY, @PROPERTIES IS CHICAGO’S FASTEST-GROWING AND LARGEST INDEPENDENTLY-OWNED  

REAL ESTATE BROKERAGE FIRM, OFFERING A FULL RANGE OF COMMERCIAL REAL ESTATE SERVICES 

INCLUDING ISG/REO AND PROPERTY MANAGEMENT. THE COMPANY HAS BECOME ONE OF THE 

MOST RECOGNIZABLE BRANDS IN CHICAGO REAL ESTATE AND A SYMBOL OF INNOVATION, GROWTH   

AND SUCCESS.

Prior to establishing @properties, company co-founders Michael Golden and Thaddeus Wong were 
Chicago’s top-producing real estate agents. Today, surrounded by more than 700 agents, Golden and 
Wong come to work each day with the same market awareness, professionalism and drive that 
catapulted them to the top of their field.
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Their experience in the trenches and hands-on involvement in the day-to-day operations of the company 
are a major distinction between @properties and a lot of other large brokerage firms in Chicago. And it’s 
one reason why the company, its agents and its clients have fared so well. @properties is never beholden to 
the demands of shareholders, the impulses of absentee owners or the inefficiencies of corporate 
bureaucracy.  The company always has its finger on the pulse of the local market and always has the ability 
to respond to changes swiftly and decisively. 

Since its inception, @properties has sold more homes within new-construction and condo-conversion 
developments than any other real estate firm in Chicago. In 2007, @properties opened @properties 
Commercial Division. Along with our  Commercial Division, we have recently opened an ISG/REO and 
Property Management Group.

First conceived as a sales-and-marketing company for real estate developers, @properties originally  
built its marketing programs to support this niche. That’s significant because marketing new construction 
requires an extremely high level of sophistication, planning and creativity. In fact, tools such as database 
marketing, professional merchandising and virtual tours, which have only recently crept into traditional 
brokerage, have long been the standard in development sales. To us, it seemed only natural that  
existing-home sales would benefit from more evolved development-marketing concepts, and, of  
course, they have. 

@properties continues to develop and refine marketing programs for commercial, 

new-construction and existing-home sales, taking THE best practices from each, and 

applying them to the other. The result is that we are the only real estate firm in Chicago 

to serve all three segments of the market so successfully and on such a large scale.

Thaddeus Wong  
Michael Golden

Co-Founders 
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good karma = good business 
Long before starting the process of buying or selling a home, many of our clients are 

already familiar with @properties – not only through our reputation in real estate 

circles but also through our reputation in the community. 

We are proud of the fact that philanthropy and volunteerism has become such an important part of the 
culture at @properties. Our agents and employees consistently donate their time and money to 
worthwhile causes including local, national and international charities, relief efforts, civic organizations, 
children’s charities, hospitals and neighborhood groups. We are a frequent sponsor of community events 
and a visible presence at neighborhood festivals. In 2007, we introduced the @spot – a neighborhood 
coffee shop where neighbors can gather to talk about real estate, of course, but also to form the bonds 
that strengthen a community. 
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Sunday, September 30, 2007 

Good relationships, good business, good karma. It’s what keeps @properties front and 

center in the community and strengthens our reputation as a trusted partner.
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At the end of the day:

exposure is 
everything.
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It is the policy of @properties to abide by all local, state and federal fair housing laws and 
not to discriminate against any individual or group of individuals.  The agent may not lawfully 
disclose the racial , ethnic or religious composition of any neighborhood, community, 
or building, nor whether persons with disabilities are housed in any home or facility, 
except that the agent may identify housing facilities meeting needs of a disabled buyer.



RIVER NORTH:

618 WEST FULTON

CHICAGO, IL 60661

T: 312.491.0200

F: 312.491.0228

LINCOLN PARK:

1586 NORTH CLYBOURN

CHICAGO, IL 60642

T: 312.254.0200

F: 312.254.0222

LAKEVIEW:

3101 NORTH GREENVIEW

CHICAGO, IL 60657

T: 773.862.0200

F: 773.305.0480

GOLD COAST:

212 EAST OHIO

CHICAGO, IL 60611

T: 312.506.0200

F: 312.506.0222

BUCKTOWN:

1875 NORTH DAMEN

CHICAGO, IL 60647

T: 773.432.0200

F: 773.432.0050

EVANSTON:

1821 BENSON

EVANSTON, IL 60201

T: 847.763.0200

F: 847.763.0222




